
Q I’m contemplating selling
my home and I want to

know what inspections I will be
responsible for. I am on a septic
system, which I have emptied
and cleaned every three years.
How often do I have to have this
done? I don’t want to do it now
and then have to do it again be-
cause of the terms of a sale. 

A.H., Everett

A As the seller, you are not re-
quired to pay for any pro-

fessional inspections of your
home. However, depending on
the type of financing used by the
buyer, there may be certain types
of inspections required by the
lender that are customarily paid
for by the seller. But again, that
doesn’t mean the seller must pay
these costs, especially in today’s
hot housing market where there
are more buyers than sellers.
Everything is negotiable.

For example, if a Federal

Housing Administration (FHA)
appraiser is concerned about ap-
parent damage to the home
from insects or dry rot, he or she
may require a pest inspection
prior to closing. There is no law
that says the seller must pay this
expense, but it typically falls to
the seller since it is considered a
cost of selling the home. But, as I
said, we have a seller’s market in
most areas, so you may be able
to pass that cost on to the buyers.

The same goes for the septic
system. If the buyer uses an FHA
loan to purchase your home, you
will typically be required to have
an inspection of the septic sys-
tem done by the local health

agency.
Again, that cost is usually

borne by the seller, but there is
no absolute requirement. How-
ever, you must keep in mind that
an FHA loan will not close with-
out the health inspection, so
somebody must pay for it.

The septic system rules are
more liberal for “conventional”
loans. As long as you have re-
ceipts proving that your septic
tank has been pumped within
the past three years, that is usu-
ally good enough for the buyer to
get loan approval from a con-
ventional lender. You would not
have to have an inspection per-
formed by the health depart-
ment.

If the buyer wants a full-blown
professional inspection of the
entire house, that is the buyer’s
expense because it is not re-
quired as a condition of closing
the loan. However, sometimes
sellers will pay for an inspection

of their home so they can accu-
rately report any defects on the
Form 17 property condition dis-
closure statement.

State law requires home sellers
to fully disclose any known de-
fects to prospective buyers.
While many sellers are reluctant
to disclose anything that might
have a negative impact on their
home’s value, real estate agents
and attorneys have long urged
full disclosure as the best de-
fense against potential lawsuits
from unhappy buyers.

It’s much easier and cheaper
to solve problems prior to clos-
ing than to battle it out in court
after a defect is discovered. It cer-
tainly is not required, but some
sellers choose to pay for a full in-
spection of their home to elimi-
nate any possibility that they
might be accused of withholding
information.

Keep in mind that most
homebuyers understand there is

no such thing as a perfect house.
They just want honest an-

swers so they can make an in-
formed decision on the biggest
investment of their lives. In to-
day’s competitive housing mar-
ket, in which there are often
multiple purchase offers on a
single house, some homebuyers
are waiving their right to an in-
spection in order to encourage
the sellers to pick their offer over
the competing offers.

This does not relieve the seller
of his or her obligation to dis-
close known defects in the prop-
erty, but it eliminates the poten-
tial problem of negotiating re-
pairs of any additional defects
that may be discovered in the
buyer’s home inspection report.

Mail your real estate ques-
tions to Steve Tytler, The Herald,
P.O. Box 930, Everett,WA 98206.
Fax questions to Tytler at 425-
339-3435, or e-mail him at
economy@heraldnet.com.
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With cell phone and blue prints in hand, Jeanne Koruga checks on other custom house projects in the Maderas Canyon development in Bothell on Monday. Koruga is
president of West Tier Development Corp., and is one of the few female homebuilders in a male-dominated field.

BY CHRISTINA HARPER
Special to The Herald

Thanks to Jeanne Koruga’s fa-
ther, the 47-year-old Woodinville
resident got involved in con-
struction at a very young age.

Koruga’s dad was a teacher
and a painter on the side. The
first family member to wash his
paint brushes got 50 cents, and
Jeanne Koruga often picked up
the four bits.

“He led by example,” Koruga
said. “You picked up the broom if
you wanted to talk to him.”

Koruga’s dad, now retired, still
helps his daughter from time to
time. Lately, he drops in at a site
in Bothell where her company,
WestTier, is building 26 contem-
porary homes, some selling for
$600,000.

Construction companies led
by women aren’t common in the
home-building business.

The Master Builders Associa-
tion of King and Snohomish
Counties doesn’t track the gen-
der of its 4,000 members, said
Dan Klusman, communications
director.

But this year is only the second
time in the organization’s 96-year
history that it has a woman pres-
ident, Donna Shirey.

If buyers are surprised to see a
woman running the show, Koru-
ga doesn’t see it.

She’s too involved with work
crews, kitchen designers and in-
spectors to hear what people
think when they find out she’s
the one in charge.

“Fifty things are going on
throughout the day,” Koruga said.

There’s only a difference be-
tween men and women builders
if people let there be one, Koruga
said, adding that there isn’t any-
thing she’d tell anyone to do that
she wouldn’t do herself.

And Koruga has done it: in-
stalling sheet rock, framing and
setting trusses.

But there is no way of tracking
whether women involved in the
business is a trend.

“It has certainly grown, but
putting a number on it is tough,”
Klusman said. 

The builders’ association has a
women’s council that supports
women in building. About four

years ago, Women Building
Hope, an official council of the
association, was formed. 

The association has two cate-
gories of membership. About
one third of the membership is
comprised of general contrac-
tors, land developers, builders
and major remodelers. The rest
are a variety of workers, includ-
ing plumbers, tilers and those in
the insurance and financing
trades.

“There’s probably more
women at senior levels in that
group,” Klusman said.

If it wasn’t for the men in the
building trade who helped Koru-
ga on her path, she might not be
where she is today, she said.

She started by asking them a
lot of questions.

“They’d say, ‘You keep asking,
asking, asking,’ ” Koruga said. 

Koruga had to learn what she
was doing and how to do it.

“I’ve been hot and sweaty and
used the port-a-potty,” she said.

The building site is a far cry
from where Koruga started, on
the 32nd floor of a high-rise
downtown building. She was a

CPA who prepared budgets and
cost breakdowns for builders.
Pretty soon she was thinking
about the people she was help-
ing. 

She and her husband, the
other half of her business,
bought a piece of property in
1983 in Woodinville as an in-
vestment.

They spent 70 hours a week
developing it. She was still work-
ing as a tax accountant and com-
ing home to work on the house,
which was built in 1929.

There were ditches all around
as they worked. Koruga remem-
bers coming home one night
with a six pack of Heineken
wearing her high heels. “I tripped
in the ditch,” Koruga said.

She soon swapped her high
heels for a uniform more suited
to a building site and believed
she should have been doing it all
along. 

“You’ve got to like pressure
and change,” Koruga said.

She works with clients when
they want changes or some de-
sign to suit their taste.

“I know it’s expensive,” Koruga

said. “Tell me what works. Is it
two windows? Is it a French
door?”

When she talks about the
floors she puts in her homes she
mentions kids arriving home
from school with their back-
packs. Where do they go first?
Where do they dump their bags
and take off their shoes?

Every home is different. The
plans come from an architect.

“But then we put ‘Jeanne
touches’ on them,” she said. 

The “Jeanne touches” are part
of what Tom Koewler and his
wife like about their new home,
built by Koruga. 

Koewler, a family practice doc-
tor at The Everett Clinic, said that
his wife was a little surprised that
the builder was a woman.

“I figure she has to do a better
job than the guys in her market,”
Koewler said. 

The tub in the Koewler’s mas-
ter bedroom not only has a
faucet but it has a spray nozzle
so that it can be more easily
cleaned. 

A lifesaver
for those
called 
to service
Thousands of military re-

servists are being called
into service. But I really

didn’t expect my friend, Andy, age
58, to get the call.

Much has been written about
how the war is altering relation-
ships and marriages, but we
hardly ever hear about a spouse
being called into military duty af-
ter 30 years of marriage — and a
long-term mortgage about ready
to be extinguished.

The announcement drove me
to check out what domestic help
Andy could expect while he’s
away. While some employers
make up the difference between
civilian and military pay — espe-
cially in the case where reservists
have to leave unexpectedly — all
military personnel on active duty
are eligible for help with their
mortgage and other debt under
the 1940 Soldiers’ and Sailors’
Civil Relief Act (SSCRA).

The act allows Reserve and Na-
tional Guard members and other
military personnel whose mort-
gage obligations pre-date the
start of their active duty to cap
their mortgage rates at 6 percent
while they are on active duty.

Other benefits of the act in-
clude a prohibition on lenders
foreclosing against affected mili-
tary personnel during, and three
months after, their tour of active
duty.

Since home-loan rates have
hovered around 6 percent for sev-
eral months, one of the most sig-
nificant provisions of the act in-
cludes consumer debt. It limits
the amount of interest that may
be collected on all debts, not just
mortgages, of persons in military
service to 6 percent per year dur-
ing the period of military service.
This provision applies to debts
incurred prior to the commence-
ment of active duty and includes
interest on credit-card debt, car
loans and other debts.

The Office of the Undersecre-
tary of Defense for Personnel and
Readiness emphasized that the
provision applies to pre-service
debts, and the interest rate re-
duction doesn’t occur automati-
cally; service members must re-
quest it. 

In addition to the mortgage
rate reduction and expanded
foreclosure protection, federal of-
ficials have encouraged mortgage
lenders to postpone principal
payments for all servicemen and
servicewomen during their acti-
vation and three months there-
after.

HUD has activated a toll-free
telephone number, 888-297-
8685, for service personnel who
have questions about their mort-
gages.

Reservists who were called up
to active duty after August 1990
and served 90 days continuously
on active recall are eligible for VA
loans and other benefits. This
provision was inserted to help the
thousands of men and women
who were pressed into service
during military operations in
Afghanistan and in Iraq.

Once a service member re-
quests the rate reduction, the
creditor must either comply or
apply for court relief. The relief
act puts the burden on the credi-
tor to show that military service
has not “materially affected” a
member’s ability to repay the
debt. The court generally grants
relief if the creditor can make its
case. 

Another significant protection
under the act relates to civil pro-
ceedings.

Service members involved in
civil litigation can request a delay
in proceedings if they can show
their military responsibilities pre-
clude their proper representation

Home builder Jeanne Koruga holds her own —
and then some —  in a male-dominated business

More information
For more information on the construction company West
Tier, call 425-486-9825 or log onto www.westtier.com.
For information on The Master Builders Association of
King and Snohomish counties, call 425-451-7920 or 
800-522-2209 or log onto www.mba-ks.com.
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 Need Extra Cash?
 Place your 

 classified ad today!
   425.339.3100

 0001315987-01

 Elly Smith
 425-438-6356

 Jeannette 
 Hauff

 425-238-3064
 jhauff@firstam.com

 • Loads of Potential
 • Water, Sewer, Electric In Street
 • Next to Beautiful Residential 

 Developments

 40 ACRES - SILVER LAKE AREA

 $1.3 MILLION

     JOHN L. SCOTT OFFICES  Lynnwood/Martha Lk  Marysville*  Monroe*
 425-745-8175  360-653-1300  360-794-8700 *These offices are independently owned and operated

 0001315699-01

 EVERETT

 SERIOUSLY... WHY RENT?  $108,000
 Nicely updated - This 2 Bed/1 Bath ground floor! Kitchen appls stay! HOD’s 
 cover W/S/G! NICEST & WON’T LAST! 425-210-1025.  johnlscott.com/ .
 LOCATION! LOCATION!  $119,000
 Close to everything! Cute & cozy condo! Lots of storage! 2 bdrm, 1 bth, great 
 starter home! Ad #205. 360-653-1300.  www.johnlscott.com/37000.
 GREAT FIRST TIME BUYER!  $239,950
 Incredible bright & spacious 3 beds/2.5 baths! Kitchen appls stay! Fully fenced & 
 landscpd, 2 C garage! 425-745-8175.  johnlscott.com/.
 PRIDE OF OWNERSHIP  $282,000
 Large lot in a great neighborhood. New Pergo flrs, full bth of mstr, FP in fmly rm. 
 Spacious deck, rm for RV & boat. Great place to raise a family! 360-794-8700. 
 www.johnlscott.com/90045.

 KING COUNTY

 NEW - WELL MAINTAINED  $227,950
 Rambler 3 Bed/3 Bath - Shop - GreenHouse, Gas Heat - Enclosed Patio Off 
 Kitchen - Sec System - Fully Fenced, 2 C Garage. 425-745-8175.  johnlscott.com/
 51304.

 LAKE STEVENS

 NEW - LAKE STEVENS BEAUTY  $239,995
 Liv Rm w/gas FP, Kitchen w/New Tile! Master Suite w/WIC & Bath. Slider to Fully 
 Fenced Backyard & 2 C Garage. 425-745-8175.  johnlscott.com/.

 LYNNWOOD/EDMONDS

 REDUCED 10K  $188,950
 2 Bedrooms/1 Full Bath - Gas Available! .23 Large Lot - Pos Duplex May Be Built 
 - Build Dream Home or Fixer Up! 425-745-8175.  johnlscott.com/.
 GREAT INVESTOR’S PARCEL  $275,000
 VACANT LOT Zoned Commercial/Res/Multi-family! 1 of 3 adjoining parcels in 
 Lynnwood - Unique Parcel Huge Potential! 425-745-8175.  johnlscott.com/.
 NEW - GREAT LOCATION  $292,000
 3 Bed/2.5 Baths - Lrg Heated Pool, Hot Tub & Entertainment Deck! Lovely Gas 
 Heated Home - Meadowdale Schools! 425-745-8175.  johnlscott.com/.
 COMMERCIAL BUILDING  $475,000
 Rare Opportunity - 1600sf Industrial Bldg in Lynnwood - .15 Acres - Gas Heat - 
 Gas Heat & Sewer! Additional Parcels Available. 425-745-8175.  johnlscott.com/.
 INCREDIBLE LOCATION  $649,000
 Zoned RES/COMM/MULTI-FAM! Home Used As Office - Private Offices - 
 Recreation Area/Kit! 1 of 3 Parcels Available. 425-745-8175.  johnlscott.com/.
 MADRONA COVE - OPEN 1-4  $679,950
 20909 Pioneer Wy - 22 distinctive new homes: 4-6 Bdrms, 2-4 gar, 4200SF, 
 Elevators, CHOOSE YOUR COLORS. 425-745-8175.  johnlscott.com/.

 MARYSVILLE

 PRICED TO SELL! CLEAN  $12,500
 And spacious with new carpets and paint. Appliances stay with this bargain 
 manufactured home! AD#2087. 360-653-1300.  johnlscott.com/12904.
 BACK ON MARKET! EQUITY  $174,950
 Builder, 3 bdrm Rambler in N. Marysville. Fenced w/outbuildings. Needs work! 
 Sold “As Is” cond. AD#2046. 360-653-1300.  johnlscott.com/93943.
 SUPER RAMBLER ON HUGE LOT  $244,950
 Open floor plan! Cozy family room w/frpl! Double deck/gazebo! RV parking! 
 Move in ready! AD#209. 360-653-1300.  johnlscott.com/45910.
 IMMACULATE & SPACIOUS!  $305,950
 3 bdrm, 2 bth home features stunning brick ext. Custom upgrades throughout! 
 Shy 1/2 ac lot! AD#2086. 360-653-1300.  johnlscott.com/50656.
 NEW LISTING! SWEEPING VIEW OF SOUND!  $347,400
 Custom upgrades & a 14x40 deck are some features of this 3 bdrm, 2.5 bth 
 home! AD#2093. 360-653-1300.  johnlscott.com/42626.

 MONROE/SKY VALLEY

 PRIDE IN OWNERSHIP  $286,950
 Wonderful home on a quiet cul-de-sac in desirable Lord’s Lake. Fabulous 4 bdrm, 
 2 1/2 baths on a lrg fully fenced lot. 360-794-8700.  johnlscott.com/69182 .
 SELLER CARRY BACK  $315,950
 Immaculate Multi-Level 4 Bed w/Office/Bonus Rm. New Paint I/O, New Carpet-
 Private Park Like Setting! 425-745-8175.
 FOR THE HORSE LOVER  $369,000
 Wonderful 3+ ac Equestrian farm. Lrg matted stall, round pen, barn for tack/hay storage 
 & green pastures. 4bd/2.5bth w/almost 3000 ASF. Vaulted ceilings, pellet stv, new crpt 
 & tile counter tops. Enjoy nature and serenity! 360-794-8700.  johnlscott.com/14255.

 SKAGIT COUNTY & NORTH

 PARTIAL BAY & ISLAND VIEWS  $94,000
 Lots of potential in this 2bd/1ba hm. All basics are here on a great lot. Nice view 
 from yard & winter view too! 360-794-8700.  johnlscott.com/89522.
 SAMISH ISLAND – OPEN 2-6  $599,950
 9418 Marshall Rd. Gorgeous Newer Craftsman 3 Bed/3.5 Bath w/Office & Guest 
 Area on Park Like Acre w/25’ Medium Sound Waterfront. Spectacular Island 
 Ambiance! 206-650-4566.  johnlscott.com/94508.

 SNOHOMISH
 CUSTOM PARADISE  $434,950
 Custom Built on 3.0 Beautiful Park Like Acres. Open Flr Plan, Lrg Kit, Master 
 Suite w/5pc Ba, & WIC - MUST SEE! 425-745-8175.
 SNOHOMISH  $439,000
 Hard to find 18.58 acres w/equestrian potential. Backs to 1300 acres DNR land. 
 Well cared for 3bd/2ba hm. Lrg deck. 360-794-8700.  johnlscott.com/11760.
 OPEN 1-4 PM 7732 152ND ST SE  $450,000
 2515 SF-4 Beds-2.75 Ba! Rich Cherry Cabs/SS Appl’s In Kit Open To Fam Rm w/
 Gas FP, Office, 3C Gar, Priv Setting. 425-745-8175.
 DUTCH HILL EQUESTRIAN  $679,000
 5 acre equestrian property, beautiful custom built home, views, barn, office, 
 master suite, truly a must see! 425-218-8182.

All real estate or rental adver-
tised in The Herald is subject
to the Federal Fair Housing
Act and subsequent amend-
ments. It is illegal to advertise
any preference, limitation
based on race, color, religion
or national origin, or an inten-
tion to make any such prefer-
ence, limitation or
discrimination.

Additional laws make it unlaw-
ful to discriminate because of
sex,marital status, familial sta-
tus or the presence of any
sensory, mental or physical
handicap.

Certain words that are used in
the context of a real estate ad
may create a liability. Our rep-
resentatives will help you
avoid certain unacceptable
words.

The Herald will not knowingly
accept any advertising for real
estate or rentals which is in vi-
olation of the law. Our read-
ers are hereby informed that
all dwellings advertised in this
newspaper are available on a
equal opportunity basis.

A #1 ALL CASH OFFER
for your house/fixer

888-543-4112, 425-488-8888

AA-        I BUY HOUSES!
Best price Guarantee

425-557-1098, 206-851-9992

FAST Cash! We buy houses,
condos, rentals & inherited
prop. Any cond. Lots ok.
Offer in 24 hrs.
Bill 1-800-483-0939

FOR THE LARGEST
DATABASE OF CURRENT

AREA LISTINGS
TheExpertRealEstate.com

WRE/M.H., Inc.

I BUY HOUSES
Quick cash.  Fast Response

24 hours. 425-239-2695

 

Investors Needed
I currently have a large inven-

tory of unlisted multi-family
properties. Take advantage of

the savings. WRE/M.H.,Inc
Call Corey Crain

Multi-family Speciallist
425-422-7931

SELL Your Home, as is, on the
day of your choice.

Call 1-800-573-8521   24/7

WE BUY HOUSES
All cash. Any condition

Jeff 206-595-0986
WeBuyHousesWA.com

Open Houses:
 SUN 1-4  4bd newer Lk

Stevens 2 story. $337,950 at
11806 Meridian, Lk Stevens
AND Like new 3bd, 2ba mfg
home. $225,000 at 13312 S

Machias Rd. Call now
360-568-2181

1-800-656-6276
www.GilpinRealty.com

Foreclosures
Distress Sales

Bargain Homes
 FREE, computerized

printout:  Foreclousres,
Distress Sale

and Bargain Homes for

Owner Occupants.
Great Opportunity!

Free Lists and Reports:
PugetSoundHomeInfo.com

________________________  
List of affordable 3 bdrm
Homes from $165-300,000

Call for more info:
425-343-2214

KWRE E2P LLC
________________________

Attention!
Home Buyers and Sellers
Free Private Information

Litsts, Tips to Save Money,
Save Time, No Hassle!
Helpful Special Reports
Toll Free Recorded Info.

1-866-257-9672
Or visit:

HomeInfoHotline.com

 HOT! HOT! HOT!
Lease purchase avail. Poor
Credit OK.  877-267-6139

 425/388-8957

 KIM 
 RATLIFF
 CALL

 www.kimratliff.net

 0001316089-01

 CLAREMONT HEIGHTS RAMBLER
 $324,940

 Beautiful brick remodeled 2000 ASF rambler. 3 BD & 1.5 BA, 
 family room w/wet bar, large kitchen w/dining and eating space 
 and living room. Fully fenced yard, patio w/fireplace. Gas water 

 and forced air furnace. 2 car garage plus oversized carport. 
 Close to shopping and I-5 access. #25095117

 0001316111-01

MARYSVILLE- 3bd, 2ba ram-
bler. Sunroom, recent remod-
el, pergo, vinyl windows, huge
yard, all fenced,  2 patios,  RV
prk’g, workshop, dog kennel,

koi pond, end of street.
$232,000. 425-418-7769

MARYSVILLE, Beach house,
Sound view, remodeled 4+
bd, 2ba. Big storage, large
deck, fireplace, & yard. Only
$49,950/obo. 206-985-8114 /
206-551-0064

MARYSVILLE-FSBO 4bd,
2.5ba, big rambler. Located

dead end street, close to
school & freeway. Remod-

eled, new yards, big lot, 2 car
gar, patio. $255,000.

(425)308-3369

Mukilteo Rare Find!
Huge home & lot, 4bd 3ba,
MIL, $449,000. Sharon 425-
238-9683 or go to  sharon-

thomas.com   Coldwell
Banker Gary Wright Realty

NEWLY REMODELED 2 story
in desirable area. Lg corner

lot, 3 bd, 2.5 ba, dbl gar & 50
ft of RV prkg w/pwr & dump.
Kit opens to fam rm w/gas

frplc. Call Patti 425-754-8417
Preview Properties, Inc.

OPEN SUNDAY 1-5
Bothell 3028 168th St SE.
5bd, 2.5 ba + den. 2142 sf
mid entry. FAm rm, gas, 2
frplcs. Deck, sport court.
$322,950 425-481-2606

Lynnwood Martha Lake 706
144th St SW. 2023 sf 2 story.
4bd, 2.5ba, built 2004, 3 car
garage. Like new! $375K 206-
854-5327 425-348-5411

Arlington 19128 Vista Dr.
3bd, 2.5 ba 2 story. Pergo,
deck,s hot tub & out door
kitchen! $259,950. 360-435-
7658 or 360-435-2445

Mukilteo 5424 111th Pl SW.
2340 sf 2 story. 4bd + den.
2.5 ba. Hrdwds. Gas ht. 5 pc
mstr ba. Private rear yard.
$440K. 425-353-8721

www.helpusellnw.com

Three Lakes 3bd tri level.
Only $299,000

 4bd newer Lk Stevens 2
story. Only $337,950 AND

Like new 3bd, 2ba mfg home.
Only $225,000 Call now

360-568-2181
1-800-656-6276

www.GilpinRealty.com

 Call Today! Barbara Ernesti 425.220.0427 00
01
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-0
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 Perfection Perfection Perfection
 It doesn’t get any better! This gorgeous and well 
 maintained end unit townhome with a private garage is 
 located in Regentwood. Enter on the main floor to the 
 kitchen with eating area, half bath and a spacious living 
 room that has access to the deck. Then, travel upstairs to 
 find a large bedroom and full bath. Continue into the 
 master bed and bath and discover the great vaulted 
 ceilings! Outside is surrounded by a greenbelt and just 
 beyond the trees is...everything! Close to shopping, tails, 
 golf and many other amenities. Hurry, at this price, it will 
 go fast!  $205,000.

 0001315967-01

 Windermere Real Estate/Lk Stevens, Inc
 Patti Cunningham 425-238-3922

 See this home & more on my website 
 www.patticunningham.com

 Wow! Very private setting. This home has all the 
 bells & whistles. Not to mention a first class 2 
 story 28x40 shop wired w/220. Landscaped to 

 perfection, you have to see to believe the care in 
 this property.

 MLS 25107464 .           $340,000  2.910 acre

 A Little Bit of Paradise

 Call Natalee today 425-343-5225
 Waterfront Amenities Without The Price!

 This two story home offers a great floor plan, 3 
 bedrooms, 2.5 baths, 2 car garage and a 
 wonderful garden courtyard for your enjoyment. 
 For all your Water activities, you can enjoy the 
 Community Beach and Dock on Beautiful Lake 
 Stevens. Affordably priced at:

 $ 274,950

 MLS # 25102581  Windermere Real Estate/JS

 Come Buy Today...
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 Brett Stensrude
 John L Scott Real Estate

 425-876-7784

 Sell Your Home with Confidence

 Complimentary Market Analysis
 Custom-Tailored Marketing Plan

 Unparalleled Internet Exposure
 Flexible Fees

 Newspaper Advertising
 Know The True Cost Up-Front

Seen this?
If you see this camera

icon in an ad, it’s a direct
link to photos online!

www.heraldnet.com/pics/ 
__________________

Want to submit photos?
Please tell your ad represen-

tative when placing   your
ad.

We’ll give you all the details
when you call. It’s easy and
only takes a few minutes.

 425-339-3100

1/3 Acre
Big, juicy rambler. RV prkg.

3bd, 2ba, garage, covered pa-
tio, huge cul-de-sac lot, gar-
den or volleyball & croquet at
same time! Ultra clean, va-
cant & priced for fast sale.

 Ad #331 $210,000.
MacPherson’s RHB

360-659-1253 / 888-434-6998
MacPhersonsRealty.com

2 HOMES ON SAME PARCEL
Both built in mid 90’s, 1800sf
& 1500+ sf (MIL variance).
Marlette quality mfg’d homes
w/multiple use out-buildings
on 5 acres, near hwy 9 &
Getchell Rd. $376,000. 425-
327-9015 TCRE.

A R L I N G T O N ,  2bd, 2ba,
2.6acres, approx 1.5 wooded,
detached 2 car garage with
shop & loft area, lg front and
back deck w/sauna, garden
w/ green house and 2-sheds.
By appt only, 360-435-3601

ARLINGTON, Charming coun-
try estate awaits!!! Tastefully
maintained 2 story home nes-
tled on 3.11 acres. Pasture
area is fenced and crossed
fenced. Recently updated
with new flooring, fixtures,
and paint. Rooms for every oc-
casion. Huge recreation
room. Separate family room,
living room, office, reading
room, and shop area for the
hobbyist. Also has a complete
guest suite with second kitch-
en and full bathroom. Listed
at $549,000 MLS 25084141.
WRE/Gig Harbor. For private
tour please call, Julie Pierce
at 1-877-585-4399. 

Mortgages
WASHINGTON — Mortgage

rates continued their upward
climb this week, with rates on
30-year mortgages rising to
their highest point since the
middle of April.

In its weekly survey, mort-
gage giant Freddie Mac re-
ported Thursday that rates on
30-year, fixed-rate mortgages
rose to a nationwide average
of 5.82 percent, up from 5.77
percent last week.

It marked the fifth week in
a row that rates on 30-year
mortgages went up. This
week’s increase left rates on
30-year mortgages at their
highest since they averaged
5.91 percent for the week
ending April 14.

Yet rates on 30-year mort-
gages are still considered
good and have stayed below
6 percent for all but two
weeks this year. That has
helped to propel home sales
to record levels in June.

Rates on 15-year, fixed-rate
mortgages, a popular choice
for refinancing a home mort-
gage, averaged 5.38 percent
this week, compared with
5.34 percent last week. This

week’s rate also was the high-
est since the middle of April.

“Long-term mortgage rates
will more than likely rise over
the next few months, albeit
modestly compared to short-
er-term rates,” predicted
Frank Nothaft, Freddie Mac’s
chief economist.

For one-year adjustable rate
mortgages, rates rose to
4.47 percent, a slight in-
crease from last week’s rate
of 4.46 percent. This week’s
rate was the highest since
one-year ARMs averaged
4.50 percent the week end-
ing July 19, 2002.

Rates on five-year hybrid
adjustable rate mortgages
averaged 5.30 percent this
week, up from 5.27 percent
last week.

The Federal Reserve is
widely expected to bump up
a key short-term interest rate
by another one-quarter per-
centage point when it meets
on Tuesday. That would mark
the 10th increase of that
size since the Fed began to
tighten credit in June 2004.
Additional increases are ex-
pected this year.

The Fed’s rate increases di-

rectly affect short-term mort-
gage rates. Longer-term mort-
gage rates are more closely
linked to what’s going on in
the bond market.

The nationwide averages for
mortgage rates do not include
add-on fees. Thirty-year mort-
gages and 15-year mortgages
each carried an average fee of
0.6 point this week. One-year
ARMs and five-year ARMs
each carried an average fee of
0.7 point this week.

A year ago, 30-year mort-
gages averaged 5.99 per-
cent, 15-year mortgages were
at 5.40 percent and one-year
ARMs averaged 4.08 percent.
Freddie Mac does not have
historical data on the five-
year ARM, which it began
tracking this year.

Send items to Mike Benbow,
Business editor,The Herald,P.O.
Box 930,Everett,WA 98206,by fax
at 425-339-3435,or by e-mail at 
economy@heraldnet.com.
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in court. Service members who
are on an extended deployment
or stationed overseas most often
invoke this provision.

Another key provision under
the act protects dependents from
being evicted while service
members are serving. If a service
member rents a house or apart-
ment that is occupied for
dwelling purposes and the rent
does not exceed $1,200 per
month, the landlord must obtain
a court order authorizing evic-
tion. This provision applies re-
gardless of whether quarters were
rented before or after entry into
military service. 

In cases of eviction from
dwelling quarters, courts may
grant a stay of up to three months
or enter any other “order as may

be just” if military service materi-
ally affects the service member’s
ability to pay the rent.

This provision is not intended
to allow military members to
avoid paying rent, but rather to
protect families when they can-
not pay the rent because military
service has affected their ability to
do so. 

I doubt if Andy would need
much, if any, of the benefits out-
lined by the relief act.

His wife has a great job and
they are in no jeopardy of losing
the house.

Clearly, the law was written for
younger folks. You don’t often
have to target a homeowner who
is 58.

Tom Kelly’s book “How a Sec-
ond Home Can Be Your Best In-
vestment” (McGraw-Hill) was
written with John Tuccillo, for-
mer chief economist for the Na-
tional Association of Realtors
and is available in local libraries
and bookstores.

Kelly
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There’s also an outlet for a tele-
vision on the wall above the end
of the tub. Koewler said Koruga
told him that’s when she gets
time to watch television.

And the smallest considera-
tions sometimes get the biggest
raves; there are shelves in the
showers at the right height for a
woman to shave her legs.

“It’s $200 to put in. It’s a small
fortune,” Koruga said. “But I
shave my legs every day.”

The alcoves above are big
enough for Costco-size shampoo
bottles. 

One thing that Koruga doesn’t

do is wait until all her homes are
occupied and drive through the
neighborhood and pat herself on
the back.

“Do you know: A lot of actors
don’t see their own movies,” Ko-
ruga said. 

She’d rather have memories,
such as the one when she sold a
$100,000 townhouse in Seattle to
a 60-year-old man. It was the first
home he had bought.

Koruga was pregnant and did
the walk-through with him.

“I spent as much time with him
as a million-dollar client,” she said.

She later received a note in the
mail with a $35 gift certificate
from the man.

“That’s the best compliment
I’ve ever had,” Koruga said.

Christina Harper is a
Marysville-area freelance writer.

Home
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REAL ESTATE NOTEBOOKREAL ESTATE NOTEBOOK

30-YEAR 1-YEAR
INSTITUTION FIXED ADJ.

All City C.U. 5.630 5.680
Banner Bank 5.637 5.423
Boeing Employees Credit Union 5.834 5.409
Cascade Bank 5.948 5.773
CityBank 5.937 5.812
First Heritage Bank 5.342 INA
First Mutual Bank 5.684 5.434
Qualstar Credit Union 5.810 5.686
State Farm Bank 6.196 5.739
Watermark Credit Union 6.142 5.655

The Herald  

This chart shows rates available as of Friday from key banks and thrifts in Snohomish
County on selected fixed and adjustable-rate mortgages.
Rates are annual percentage rates (APRs) based on $100,000 loans at 80 percent
financing, or 20 percent down, and include loan fees and other costs paid at loan initia-
tion. INA = Information not available. NO = Not offered. *Offered through subsidiary mort-
gage company.

Source: Informa
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New England attracts second-home buyers
ASSOCIATED PRESS

STRATTON, Vt. — David Tesh-
er and his wife, Anita, had a cou-
ple of goals as they were shop-
ping for a vacation home.

They wanted a place where
they could relax with their young
family and spend quality time to-
gether away from their busy lives
in New York. And they also want-
ed a place that had a little more fi-
nancial promise than the Internet
stocks that proved such short-
lived investments a few years ago.

Tesher, his wife and two young
daughters found all of that four
years ago in the pricey real estate
developments that have been
erected in recent years around
the base of Stratton Mountain,
four hours from their home on

suburban Long Island.
Nowhere in the country is the

trend of second-home ownership
more profound than in the rural
mountains of northern New Eng-
land. Maine has the highest per-
centage of second homes in the
country, followed by Vermont.

The region’s attraction is driv-
en by the millions in metropoli-
tan Boston and New York who
can easily escape to the moun-
tains, leaving behind careers and
concerns about terrorism. They
find much more affordable real
estate that they can buy more
easily by using equity they’ve
built up in their primary home
in the past decade or so.

Like Tesher, millions of people
had bad experiences with the In-
ternet stock bubble. They began

buying real estate as an invest-
ment, pushing second homeown-
ership to unprecedented levels.

“The returns, because real es-
tate prices have been going up
so rapidly, are attractive,” said
economist Thomas Kavet, who
follows real estate trends as an
adviser to the state Legislature,
among other clients.

The huge investments in the
northern states has been a
mixed blessing. Although people
in the states appreciate the jobs
created by multimillion-dollar
developments like those ringing
Stratton, the condominiums and
other homes drive up the cost of
all real estate. People who live
and work in a place like Stowe in
northern Vermont, for example,
have found it increasingly diffi-

cult to buy a home.
The fear for developers is that

speculative buying can lead to
the kind of real estate bubble
that economists are warning is
building. Such bubbles can pop,
leading to foreclosures or vacant
housing.

Given there has been such
price appreciation over the past
few years — as much as 18 per-
cent some quarters in Vermont
— Vermont Economy Newslet-
ter publisher Arthur Woolf be-
lieves that most of those second-
home buyers would be able to
withstand even a 20 percent
downturn with little or no harm.

“If it’s only vacation homes,
then those people take a capital
loss. The houses are still there,”
he said. 
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